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Early Praise for THE PURSUIT OF HOME 

“The Pursuit of Home is an excellent guide for anyone looking to 

buy a home. Scott Harris’s smart, practical tips, expert real estate 

knowledge, and genuine passion for helping buyers will prepare you 

to move through the process with ease and walk away with a home 

you love.”  

Barbara Corcoran, Shark on ABC’s Shark Tank & Founder, 

Corcoran Group 

 

“The Pursuit of Home finally illuminates the emotional side of 

buying a home—an overdue topic in real estate. What we see on 

social media and reality TV is far from reality. This book brings 

meaning and real insight to a life-changing journey.”  

Chris Heller, former CEO, Keller Williams Realty & National 

Bestselling Author  

________ 

 

As you know, the housing market is as emotionally volatile as it is financially unpredictable. 

U.S. home prices have surged 54% since 2019, and a 2024 Redfin survey found 1 in 5 millennials 

believe they’ll never own a home.  

 

In reality, you can’t approach your life’s biggest investment with a checklist you saw on TikTok. 

 

Fortunately, in his much-needed book THE PURSUIT OF HOME: A Real Estate Guide to Achieving 

the American Dream (Matt Holt Books, October 14, 2025) renowned New York Real Estate Agent Scott 

Harris finally accurately articulates the reality of today’s homebuyers: they aren’t just confused by the 

market, they’re overwhelmed by the moment, failing to see that the homebuying journey is more than a 

transaction. 
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With over $2 BILLION in transactions and two decades of experience, Harris has become a “real estate 

therapist,” reframing homebuying as an emotional journey, not just a financial one. After guiding literally 

thousands through the nuanced homebuying process, Scott has distilled the experience into a four-step 

framework designed to help buyers define, pursue, and obtain not their Instagram “dream home”, but 

rather the ideal home for their current financial and life situation:  

 

This is what he calls The Magnetic Method:  

1. Activate: Before price points or paperwork, buyers must define their values, lifestyle, and vision 

for their future home. This step creates the foundation for every meaningful decision that follows. 

2. Align: Through candid conversation and intent, buyers align their internal vision with the people 

helping them, outlining trust and clarity around non-negotiables. 

3. Amplify: As vision and alignment are set, this phase pushes buyers to refine their intuition, 

manage curveballs, and make bold yet informed moves, even in a market that’s pushing back. 

4. Attract: Buyers shift from pursuit to pull, where conviction naturally draws the right property 

into view. It’s not just about finding the right house, but recognizing when it arrives. 

 

Perhaps most importantly, Scott offers prospective home buyers practical strategies supported by 

powerful real estate truisms, like why “Zillow Therapy” has become a modern distraction from 

meaningful action, and how 71% of buyers unknowingly risk their entire journey by hiring the first 

agent they meet. 

 

As millions navigate an increasingly uncertain real estate market, THE PURSUIT OF HOME offers an 

eye-opening, actionable guide to the home-buying process, equipping first-time buyers and those 

reentering the housing market to avoid self-sabotage, clarify their vision, and take action with confidence. 
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More Advanced Praise for THE PURSUIT OF HOME 

 

“A marvelously useful guide for those who dare pursue their dream of owning a 

home in America. It exposes not only the slings and arrows of the purchase 

process, but also the emotional pleasures and ultimately financial benefits of 

homeownership.”  

Hipolito “Paul” Roldan, former President & CEO, Hispanic Housing 

Development Corporation  

 

“The Pursuit of Home is the best real estate guide available. Harris demystifies the 

real estate market and helps readers understand how they can make the most of 

their home buying experience. Do yourself a favor and read The Pursuit of Home 

before embarking on your own pursuit of a home.” 

Kirsten Jordan, Luxury Real Estate Advisor & National Housing Expert 

 

“Buying a home can be one of the most stressful things we voluntarily do, and 

other guides simply don’t cover the roller coaster of the experience. The Pursuit of 

Home clarifies every step of the real estate buying process, helps you make smarter 

home-buying decisions, and ensures you’re prepared to find the home of your 

dreams. Follow Scott’s advice—you will be so glad you did.” 

Mary Morrissey, Founder,  Brave Thinking Institute 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 

About Scott Harris 

 

 

Scott Harris is the founder of Magnetic Real Estate 

and a two-decade veteran in the New York City 

residential real estate space, with more than $2 billion 

in sales under his belt.  

 

Recently named as a Wall Street Journal Top Trends 

#126 in US and #20 across NYC, Scott and his team 

have navigated the most complicated  transactions in 

what is arguably the most competitive real estate 

market in the US.  

 

He is the founder of the Harris Residential Team, 

working with buyers and sellers just like you to bring 

your dreams to life through his tried-and-true real 

estate system which he calls The Magnetic Method. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



A Conversation with Scott Harris,  

Author of THE PURSUIT OF HOME 

 

1. Why do you think homebuying is more of an emotional journey than a transaction? 

After two decades of selling real estate, even the most talented, brilliant, capable, successful 

people become emotional wrecks in the middle of buying a home. It would be impossible not to 

see that there’s a whole world under the transaction, where life is really happening. It’s not a 

transaction as much as a transition.  

 

2. Why are such smart, capable people overwhelmed by today’s homebuying process? 

It’s not just today, it’s always. Moving is among the most stressful things people go through, 

along with losing a loved one, getting divorced, and having major surgery. People inadvertently 

put themselves through a journey of self-discovery, and that’s jarring! 

 

3. How has economic stress & remote work changed the definition of “home”? 

Home means something different to every person. Remote work and new economic stresses 

simply give homebuyers different considerations of what home might look like to them. 

 

4. Over 70% of homebuyers choose the first agent they meet. Why is this a bad thing? 

Because a solid ⅙ of all the agents out there are in their first 2 years of business. Because not 

every agent speaks the same language as homebuyers. Poor communication, among many other 

factors, can be the thing that points homebuyers to the wrong home and a terrible outcome. 

 

5. How does “home as a reflection” shift someone’s approach to homebuying? 

Home is a reflection of where you are in your life—unless you’ve outgrown it. When you get the 

noise out of the way and build trust, homebuyers can tune in on what’s most important right now 

in their next home, and find a home that reflects where they are going, too.   

 

6. How has the traditional real estate system failed to address today’s housing crisis?  

The traditional real estate system is always evolving. Currently, technology connecting 

prospective homebuyers to agents is broken, and is social media. Homebuyers are unprepared for 

the journey ahead, because they misunderstand what they’re about to get into, and who they need 

to help them navigate the process properly.  

 

7. How will this book help real estate agents change their approach to their work? 

I wrote this book to help homebuyers navigate homebuying. It soon became clear that it would 

be a book that agents would love their buyers to read. But it also surfaced that buyers would love 

their agents to read it, too, to raise their agents’ EQ and better understand what buyers go 

through.  

 



8. How can EQ help real estate agents guide homebuyers through their experience? 

Real estate agents need to understand their clients’ communication styles, and how to deliver 

information and care in a way that helps their clients feel seen, heard and understood. This is 

emotional intelligence at its finest, and can be the difference between trust building and wall 

building.   

 

9. What is the “Magnetic Method”? 

The Magnetic Method is a four-step process that we deploy to help our clients find their homes, 

or buyers (when we work with sellers). It flips most agents’ process on its head. We help our 

clients create an inspiring first draft of their vision of home (step one: Activate). We get all 

parties “rowing in the right direction” and refining that vision (step two: Align) Then we test that 

vision in real life (step three: Amplify) and keep building and building until the home comes 

knocking on a buyer’s door (step four: Attract).  

 

10. What psychological tools should a homebuyer possess to avoid decision fatigue? 

 I like to say that there is no free will in real estate. The book aims to show a homebuyer all the 

different emotional baggage they may be bringing with them, and work to unpack it. Then, they 

can avoid the typical stress of the home search by short-circuiting their own unconscious 

tendencies.  

 

11. How does THE PURSUIT OF HOME help reinvigorate the ‘American Dream’? 

Home is among the most universal things that we do as Americans; 65% of Americans own their 

home. By creating a new conversation about what’s important to us, we can help people find 

homes that serve as effective launching pads for lives of service and meaning. Bringing people 

together cannot help but create community and question what currently divides us. 

 

12. What is the first thing people should do to improve their homebuying journey? 

Get to know your own communication style, and find an agent who speaks your language. Just 

doing that will dramatically improve your chances of finding a home you love.  

 

 

 

 

 

 

 

 

 

 

 



Additional Discussion Guide 

 

The Magnetic Method: 4 Steps for ANYONE to Get the Home They Need 

1. Activate: Before price points or paperwork, buyers must define their values, lifestyle, 

and vision for their future home. This step creates the foundation for every meaningful 

decision that follows. 

 

2. Align: Through candid conversation and intent, buyers align their internal vision with the 

people helping them, outlining trust and clarity around non-negotiables. 

 

3. Amplify: As vision and alignment are set, this phase pushes buyers to refine their 

intuition, manage curveballs, and make bold yet informed moves, even in a market that’s 

pushing back. 

 

4. Attract: Buyers shift from pursuit to pull, where conviction naturally draws the right 

property into view. It’s not just about finding the right house, but recognizing when it 

arrives. 

 

Top 7 Lessons for Anyone Looking for a Home  

1. Write down your “buyer personality,” including your pre-existing real estate baggage 

2. How to choose an agent who best suits your communication style and make the most of 

your work with them 

3. How to identify your must-haves and create a vision for your dream home 

4. The trouble with trying to time the market (you can’t) 

5. What’s really going on when you hate every house you see 

6. The practical, emotional, ethical, and spiritual challenges of the journey 

7. In one sentence, define what home really means to you 

  

  

“An Emotional Journey, Not a Transaction” 

● “Zillow Therapy” has become a modern distraction from meaningful action, and how  

● 71% of buyers unknowingly risk their entire journey by hiring the first agent they meet. 

● You can’t make the most important financial decision of your life based off a checklist 

you saw on TikTok 
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