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The Pursuit of Home 
Offer Feedback Tool 

The Best way to learn what you would love is to make 
offers on properties! If that sounds crazy, that’s your 
head talking. Use this tool to guide you to more learning 
about what your gut has to say about every property you 
view. Note: Always consult your agent before making an 
offer. And a disclaimer: This is not legal advice. Happy 
House Hunting!  
 
 
Section One: Overcoming Opposite Mode 
Use this first space to lay out what you don’t like in the homes you’re 
viewing. And then respond to each negative with a positive. What 
would you love? This is the start of a lot of new learning and 
information!  
 
What I Don’t Like 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 

 
What I Would Love 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
__________________________________ 
 
_________________________________
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Section Two: Review, Refresh & Recalibrate 
Now Create Your Top 10 List. This can be anything that’s important to you (location, house 
details, views, etc). Write your priorities here: 
 
1__________________________________  6__________________________________ 
 
2__________________________________  7__________________________________ 
 
3__________________________________  8__________________________________ 
 
4__________________________________  9__________________________________ 
 
5__________________________________  10_________________________________ 
 

 
Anything that reaches 6 out of 10 you should bid on, formally or otherwise.  

Again, speak to your agent about the particulars of your market. 
 
Create your list of properties you’re bidding on: 
 
 
___________________________________  ___________________________________ 
 
___________________________________  ___________________________________ 
 
___________________________________  ___________________________________ 
 
___________________________________  ___________________________________ 
 
___________________________________  ___________________________________ 
 
Now let’s move onto the process for each property you’re bidding on. It is critical to listen 
to what your body—not your head—is saying at each step: 
 
Target Property: __________________________________________________________ 
 
The Big Hurdle: How scared are you just making the first offer? What are your concerns? Is there anything 
you need to do to be better prepared? What is your agent suggesting for this opening offer? Does it seem too 
high, or too low? Are you already worried about losing the property? Does the seller’s agent seem anxious, or 
confident, before you even submit it? Do you sense the mood trending in one direction or the other? 
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Notes 
 

 
 
 
 

 
Starting Offer Price: __________________________________________________________ 
 
Your Offer’s Been Submitted. How do you feel about it? Are you already anxious? Are you fidgety 
waiting for the seller to respond to you? Are you strangely calm? 
 
Notes 
 

 
 
 
 

 
Seller’s Counteroffer Price:_____________________________________________________ 

Learnings: What have you learned from the seller’s counteroffer? Any new insights about the market? How 
does this seller negotiate, in tiny steps or in big moves? Do they take a long time? Any insights about how to 
structure an offer in this market? Any surprising feedback? Is the seller more flexible than you think? Are you 
excited about their response? Truly disappointed at their lack of flexibility? Or do you feel nothing at all? This 
is the real litmus test of whether you really love a property or not.  

Notes 
 

 
 
 
 

 
Now What? You have a decision to make: Raise your offer, wait, do nothing, or walk away. How will you 
feel if you lose out on this purchase? How would you feel if you lost out over a very small amount of money? If 
you decide to do nothing, how long will you wait? What would need to change for you to change your mind? If 
you aren’t that into the property, it’s time to move on. Think through this with your agent, your friends and 
family, and your significant other.  
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Notes  
 

 
 
 
 

 
If you decide to make an new offer or stay firm:  
 
Buyer Counteroffer #1 _________________ 
 
Rinse and Repeat. Do you feel you’re moving toward a deal that you like? Are you feeling a growing sense 
of confidence? Or are you getting less interested in the property?  
 
Notes  
 

 
 
 
 

Whatever you decide to do: There are going to be takeaways from every offer you make, even if you lose 
out in a bidding war. Did you and your significant other agree on this property? If you did, do you feel more 
confident about your home buying experience? Do you feel your agent is guiding you correctly? Are you more 
educated about the market? Do you need to adjust your Top 10 list? Has something become more important? 
Has something fallen off the list? Are you surprised at what you’ve discovered? Make sure to capture all of 
your learnings! 

Notes 
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Haven’t read the book yet? Buy it here! 

Scott Harris — Real Estate Expert & Author of The Pursuit of Home 
Whether you discovered this resource through my book or found it on its own, you’ll find 

more tools and insights at PursueYourHome.com. 

 

https://pursueyourhome.com/book
https://pursueyourhome.com/
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